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Donations are still a viable marketing tool for both brokers and their clients.  With the ñmaterial improvementò 

implementation method prescribed by IRS rules, to which we rigorously adhere, donations provide a legitimate means to 

engage in a philanthropic endeavor which often provides as much cash benefit to donors and brokers as awaiting a market 

sale.  Please take the time to view the enclosed presentation which will explain how brokers, their clients, and our 

educational charity can all substantially benefit from this IRS sanctioned method of asset liquidation. 

 

Contrary to some erroneous beliefs, the process is viable and has been better defined by recent IRS clarifications such as 

the Jobs Creation Act of 2004.  We guide our clients and their advisors through the process to achieve a significant cash 

tax credit and the resultant win/win/win alternative for donors, brokers, and our charitable foundation.    

 

AIG has been engaged in donations for over 10 years.  We are well funded and organized to meet the commitments 

including broker fees, direct cash payments to donors, improvements and carrying costs, etc. necessary to qualify 

donations.  This enables us to attain the maximum tax credit allowable for clients while closing a transaction within a few 

weeks with no long lease/purchase or the risks inherent in a three year holding period.   

 

If you think this marketing approach may benefit you, just email us at winwin@ainvestmentgroup.com for a personal 

analysis to see exactly what we can do for you.  No obligation to you for taking this creative step towards ñMOVING YOUR 

YACHTò. 

Looking  forward to the opportunity of working with you on the marketing strategy for any of your vessels. 

 

With warmest professional regards, 

 

Steve Rushefsky, President 

Academic Investment Group 

954-724-5709 



 
Below are several easy steps you can take to assist your client in determining if a donation would be an 

effective way to market your vessel: 
1.  Ascertain that the deduction is potentially usable by determining if your client is in the 32% to 35% 

marginal tax bracket. 
2. If there is a loan on the vessel, find out if the client is willing to pay off the loan in advance of 

receiving the tax credit which can be taken in one year if needed or spread out up to six years. 
3. Make sure that the Donor or a related party has owned the vessel for at least one year. 
4. Call Academic or email the enclosed data worksheet for an analysis of the donation marketing 

scenario with the following information: 
ω Price of the vessel if listed for sale (and Yacht World/Yacht Council listing info). 
ω Expected net proceeds range after commission that your client is expecting. 
ω State of residency of your client. 
ω Your email and cell phone contact information. 
ω Make, Model, Length, Year, Location and other pertinent vessel data. 

Academic will do the rest, developing a potential benefit analysis based upon published and comparable 
sale data, and send you a client ready proposal (see the sample format enclosed) which will outline 
the tax credit that might be obtained.  In many cases, it will be acceptably close to the listing price, 
especially considering the immediate cessation of the costs of ownership,  and we take care of all 
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The donation of tangible property is a 
viable alternative to a private sale, 
and may in some cases provides a 

greater yield to the donor than 
traditional sales methods.   
 

We provide  guidance tailored to the 
needs of donors, accountants, 

lawyers and marine professionals, 
and are committed to the complete 
satisfaction of all parties involved.   

 
We take a personal interest in all 
donations and recognize the 

opportunity given to us by each and 
every donor, to dispose of their asset 

for the greatest possible return, while 
simultaneously providing 
opportunities for children to 

experience the wonders of boating 
and the waters that surround us.   





to your completing your donationé 

You will need to obtain a qualified appraisal for 

donation purposes.  The appraisal must occur 

within sixty days of the donation date per IRS 

guidelines in order to establish the òfair market 

valueó of your gift.  There are a number of marine 
surveyors available from whom you can choose.  

Once we have determined that your gift is 

appropriate for our programõs needs, we will send 

you a Deeds of Gift for your signature.   

 

After you have signed and notarized the Deeds of 

Gift, simply return the Deeds and your ownership 

documents to us.  The receiving charity will 

promptly send you its Letter of Acceptance  (in the 

form of an IRS 1098C  document and an IRS Form 
8283).  

A donation handled by us to a charitable 

foundation offers you significant 

advantages.  While your gift gives you the 

benefit of an immediate tax savings based 

on the full fair market value, it also creates 

tangible benefits for our recipient 

organizations.  Donating through our 

company is a legitimate alterative to what 

may otherwise be a disappointing return 

from a sale.    



1. Speedy disposal and increased net dollars.   

 A contribution can be made now.  Rarely in the realm 

of yacht sales can boat owners divest themselves of 

their boat and its costs so quickly.  You r boat may 

remain on the market for 6 months or more before it 

sells.  The costs of maintaining ownership during that 

time reduces the net dollars to you.  In addition, if the 

boat is sold through a yacht broker, you are 

obligated to pay a 10% brokerage commission.  

When the receiving organization accepts the 

contribution, we will assume responsibility for all 
future costs, beginning on the date of the donation  

2. Painless Transfer. 

Donations of vessels and other tangible property may 

in some cases give a greater value to the donor 

versus an outright sale.   

3. Personal  Satisfaction .   

Our youth and educational charities will be grateful 

for your gift, and you will have the personal 

satisfaction of not only saving tax dollars, but also of 

having made a generous philanthropic gesture.    

Generally you may deduct an amount up to 50% of 

your adjusted gross income and if your contribution 

exceeds 50% of your adjusted gross income, you 

may deduct the excess in the succeeding years 

until it is used up, (the tax year of the contribution 

and up to five years following).  If you donate your 

boat to a qualified organization, you may generally 

deduct the fair market value at the time of 

contribution.  The fair market value of your boat is 

determined by an appraisal from an expert in the 

field related to your property.  The IRS, in their 

publication #561, suggests using marine surveyors 

and published market guides to help determine the 
fair market value.  

Qualified marine surveyors are required to 

determine òfair market valueó of your vessel.  When 

you donate, it is not uncommon that a quality vessel 

loaded with options and equipment may exceed 

òprinted bookó value.  In many cases, the appraised 

value of a vessel being considered for donation 

may obtain the highest possible value.   












